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Growth potential

>

Annual global used equipment transactions are estimated
to be more than US$200 billion

The market is highly fragmented

Ritchie Bros. is the largest player in this space yet has only
a small share of the total market

Ritchie Bros. has a long history of growth and innovation
and continues to expand its customer base and increase
its market share

Ritchie Bros. is focused on adding value for its customers
and long-term earnings growth

Value proposition

>

Ritchie Bros. helps consignors achieve the highest net
return on the sale of their equipment and trucks. We do
this by attracting large and diverse bidding audiences
from around the world, comprised primarily of end users,
and allowing them to compete in a transparent and fair
bidding environment using a variety of on-site and online
participation options.

e We market the equipment to our extensive customer base
(over 530,000 customers from roughly 190 countries)

e Equipment is listed on our industry-leading 21-language
web site with high-resolution photos and equipment
specifications

¢ Nearly 60% of sales go to buyers from outside the
region of the sale

e Online bidders are buyer or runner-up bidder on over
£40% of lots offered online

e Approximately 75% of sales go to end users of the
equipment

By working with Ritchie Bros., an equipment owner is able
to access the international market of retail equipment
buyers and sell equipment at world fair market prices.

Buyers / Consigments (thousands)

Average Ritchie Bros.
industrial auction in 2012:

» Gross auction proceeds of US$16.5 million
» 190 consignors
» 1,300 lots
» 1,760 bidder registrations (50% online)
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Financial highlights (USD)
2012 2011
Auction Revenues $438 MM $396.1 MM
Auction Revenues as % of GAP  11.21% 10.66%
Diluted earnings per share $0.74 $0.72
# of Consignments (industrial) 42,100 41,300
# of Buyers (industrial) 99,250 95,550

Gross Auction Proceeds ($ US Billions)
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Growth strategy

Our mission:

We live to create compelling business solutions
that enable the world’s builders
to easily and confidently exchange equipment.

Our 3 strategic pillars:

» GROW our core auction business.

By doing more business with both
traditional and new customer groups
in existing and new markets.

By making our auctions easy.

Our core values:

» It’s all about our customers

Our three main financial objectives:

over the long term

over the long term.

(1) Grow earnings per share at least 15% per year on average

(2) Achieve a return on invested capital of at least 15%

(3) Maintain an EBITDA margin of at least 40%.

» ADD new business and information solutions.

By investing in value-added services for
our customers.

By establishing ourselves as the leading
source of knowledge, expertise and
information in the used equipment industry.

By developing and launching complementary
solutions.

» We do what is right > We are one team

» PERFORM by building an
inspired, high-performance and
customer-focused team.

By enhancing employee engagement,
improving productivity and building
deeper management bench strength.

» We have fun
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Investor Contact:

Ben Chow, Corporate Development Manager
Ritchie Bros. Auctioneers Incorporated

This fact sheet is not intended to be a comprehensive source of
information for investors. Please refer to the Company’s Annual Report and

other SEC filings for a complete discussion. Please also note that this fact
sheet contains forward-looking information. Actual performance will vary.

Please review the risk factors listed in the Company’s SEC filings.
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